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WHEN TO SETTLE:
HOW TO SATISFY 

YOUR CLIENTS

CONTINUING EDUCATION: 
4 CREDITS
4 MCLE Credit
4 Claims Credits
4 Legal Specialization Credits

DATE AND TIME
Friday, August 14, 2015  
8:30 AM - 12:30 PM

LOCATION
Sportsmen’s Lodge
12833 Ventura Blvd
Studio City, CA 91604
Room: Caribou Room

INSTRUCTED BY
Alan Gurvey
Hon. David Seymour 
Carl Jacobs

Presents

$249

ASK US ABOUT OUR 
EDUCATION 
SUBSCRIPTION 
ANNUAL PASS

Education Subscription Annual Pass

Extensive Library  

of Workers’ 

Compensation  

Courses

Call Now to 
Register!

Limited Space 
Available.

Judge Sharon Velzy
Steven Chapman
Clara Aldape

2 Judges  
from the 

 Van Nuys Board!

New! Friday 1/2 Day Seminar!

Earn
4 CE’s!

Facilitator:
Alan Gurvey, 

Applicant Attorney,  
KABC Radio Talk 

Show Host

•  The Risks and Advantages of Settling Early
•  Cost/Benefit Analysis of Going on Trial
•  When to File a DOR
•  What is Mandatory at a Mandatory Settlement 

Conference
•  Negotiations and Client Control
•  The Settlement Documents: C&R’s and Stipulations
•  Credits and Offsets Against Workers’ Compensation 

Settlements
•  Medicare Set Asides and the Settlement Process
•  Non-Medicare Medical Treatment and Services
•  Structured Settlements and Complex Cases

OVERVIEW:

Mr. Alan Gurvey, the managing partner 
of Rowen, Gurvey & Win and renowned 
applicant attorney, serves as the moderator 
of a powerful and passionate panel of 
professionals, including attorneys, judges, a 
claims specialist, and a structure settlement 
specialist.  You will learn important strategies 
to settle cases, and learn about the intricacies behind 
non-industrial credits and offsets, Medicare set-asides, 
and structure settlements.  The panel will also discuss 
what should be included in Declarations of Readiness 
to Proceed, Stipulations and Issues, Compromise and 
Releases, and Stipulations with Request for Awards. 
Throughout the seminar, the panelists will focus on 
how to negotiate, not only with opposing counsel, but 
with your own client! 


